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Use of Non-GAAP Financial Measures

This Presentation includes non-GAAP financial measures. Cellebrite believes that these non-GAAP measures are useful to investors for two principal reasons. First, Cellebrite believes these measures may assist
investors in comparing performance over various reporting periods on a consistent basis by removing from operating results the impact of items that do not reflect core operating performance. Second, these
measures are used by Cellebrite’s management to assess its performance. Cellebrite believes that the use of these non-GAAP financial measures provides an additional tool for investors to use in evaluating
ongoing operating results and trends. These non-GAAP measures should not be considered in isolation from, or as an alternative to, financial measures determined in accordance with GAAP. Other companies may
calculate these non-GAAP financial measures differently, and therefore such financial measures may not be directly comparable to similarly titled measures of other companies. A reconciliation of each of these
non-GAAP financial measures to their most comparable GAAP measure is set forth in a table included at the end of this Presentation.

Forward Looking Statements

This Presentation contains forward-looking statements within the meaning of the “safe harbor” provisions of the Private Securities Litigation Reform Act of 1995 and other Federal securities laws. Words such as
“may”, “should”, “would”, “plan”, “intend”, “expect”, “believe”, “anticipate”, “estimate”, “predict”, “potential”, “seem”, “seek”, “continue”, “future”, “will”, “outlook”, or other similar expressions, words or
phrases are intended to identify forward-looking statements. These statements include statements regarding the industry in which Cellebrite operates, future events and other statements that are not historical
facts. These statements are made on the basis of current knowledge and current expectations of Cellebrite management and, by their nature, involve numerous assumptions and uncertainties and are not
predictions of actual performance. Nothing set forth herein should be regarded as a representation, warranty, or prediction that Cellebrite will achieve or are likely to achieve any particular future result.

Various factors could cause actual future results, performance or events to differ materially from those described herein. This Presentation does not purport to be all-inclusive or to contain all the information
that a prospective investor may desire in making an evaluation. The matters discussed in this presentation also involve risks and uncertainties summarized under the heading “Risk Factors" in Cellebrites
Registration Statement on Form F-1 filed with the Securities and Exchange Commission on September 27, 2021.

Some of the factors that may impact future results and performance may include, without limitation:

The impact of pending and future litigation and governmental investigations and inquiries;

Changes in U.S. federal, U.S. state, and non-U.S. laws and regulations, their interpretation, their enforcement, or the regulatory climate applicable to our business, and their impact on our ability to operate our
business;

Errors, failures, defects or bugs in our products, which could expose us to financial and legal harm and adversely affect our operating results and growth prospects; and

Some of our solutions may be used by customers in a way that is, or that is perceived to be, incompatible with human rights. Any such perception could adversely affect our reputation, revenue and results of
operations

Any non-compliance with the Israeli encryption laws and governmental trade controls, including export and regulations could negatively impact our operating results.

Except as otherwise required by law, we undertake no obligation to publicly release any revisions to these forward-looking statements to reflect events or circumstances after the date hereof or to reflect the
occurrence of unanticipated events.

Trademarks

This Presentation may contain trademarks, service marks, trade names and copyrights of other companies, which are the property of their respective owners. Solely for convenience, some of the trademarks,

service marks, trade names and copyrights referred to in this Presentation may be listed without the TM, SM © or ® symbols, but Cellebrite will assert, to the fullest extent under applicable law, the rights of the
applicable owners, if any, to these trademarks, service marks, trade names and copyrights. °® (] °
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i.> Cellebrite

OUR MISSION

s to protect and save lives,
accelerate justice,
and preserve privacy

In global communities...




.by providing a comprehensive suite of solutions through
a software platform for the entire investigative workflow

From the crime scene to the courtroom

000K+ $246M

severe crime legally-sanctioned investigations
a year utilize Cellebrite solutions

~6,900 ~900

Customers Employees

2021 Revenue




Three challenges are at the core of investigations today

Quantity &
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Complexity
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Three challenges are at the core of investigations today

Digital Evidence of users see

. T amount of data
Quantlty & o e 0 as one of the
Complexit 6 7 /0 major digital 54 /0 biggest

2 y corilpongnﬂ challenges
in digital
extractions’

of users see
inability to

of respondents

extract data

say the from encrypted
900/ number of 560/ apps as one of
C extractions is 0 the biggest
growing, challenges
in digital

extractions'

o report that extractions
6 0 / are increasing at more
0 than 15% per year 2 .t

Source: (1) Digital Intelligence Benchmark Report (Cellebrite 2021) (2) 2020 Internal Survey




Three challenges are at the core of investigations today

Inefficiency
and Silos

@he Dallas Morning News 9 7 0 /

Mﬂlions of Dallas police files lost due to poor

data management, lax oversight, report says of investigators are
concerned they are
E[][‘ EC]I:E[I([[][] News Business Sport Opinion Politics World Money Life Style Travel Culturd miSSing key eVidenC91

JKnews ~ Coronavirus~ Royals ~ Health Defence Science Education Environment Investigations ~ Global Health Security

Majority of police say they have seen evidence 9 6 (0 /0

g0 missing, destroyed or contaminated, report

finds of investigators
believe receiving
evidence takes too

1
80% i long
70%
Applications/services used per day 3 4 0/
60% il 0
50% A A .
40% of agencies use
0% spreadsheets to track
o and manage digital
° \ exhibit examinations 2
10%
0% \ e
1 2-5 6-10 11+ NA [ R

Source: (1) Digital Intelligence Benchmark Report (Cellebrite 2021) (2) Cellebrite 2019 Survey (3) ‘Rethinking
the use of data and information in modern policing” (MarketLogic, 2018)



Three challenges are at the core of investigations today

3

Ethics and
Accountability

Agencies Under The Microscope

ONLY

30+ 51%

U S STAT ES of U.S. adults expressed

trust in the police’
passed police oversight and
reform laws since 2020 2

Increasing Requirements for Selective
Extraction and Analysis

5 4.5
Source: (1) https://news.gallup.com/poll/352304/black-confidence-police-recovers-2020-low.aspx (2) "Police

Reform Bills” (NY Times, 2021)



Investigative workflows
must contlnuously

.. TRANSFORM

or thefuture of publlc safety

£ ' . remains at risk



Cellebrite delivers the modern software platform
transforming investigative workflows

1 2 3
N = D

Fast and Automated Secure and Efficient Accurate and Rapid
Data Collection & Review Data Management & Sharing Investigation & Analysis
Multiple Devices & Sources Evidence Management, Sharing & Review Multi Data Ingestion & Al Engines
Accessible & Actionable Streamlined Workflow & Collaboration Analysis & Insights

Accelerated Investigations, Increased Crime Clearance Rates, Protected Data Privacy



Market Is at an inflection point, investment in technology
accelerates

Law Enforcement Software 15.4%

Market Growth Expected 11.9% 13.1%
to Accelerate’ 10.6% )

of Americans believe that

WA 6 9 o/ increased police funding will
9.3% O decrease violent crime 2

2021E 2022E 2023E 2024E 2025E 2026E

“Technology will be a key enabler in the Met Police realizing its

i - e : | of becoming a fully data-dri ization” 3
Funding to boost Philly police's forensics capabilities s LR SIS AR e sl e

Bian Saunders TRIBUNE STAFF WRITER Jan 18, 2022 0 “Street-level crime meets ‘the cloud’, and we must adapt our law
enforcement mindset” 4

Swedish police get budget

boost as gang crime tops ) _ , ,
. . defeat the anonymity of crime and move the risk-reward equation
election worries reuters - sep. 1, 2021 ” e
back north of center

“Our strategy should be to use laws, tactics, and technology to

(=

Source: (1) HSRC Law Enforcement Software Market 2019-2026 Report (2] Politico/Morning Consult poll, February 2022 (3] “Digital Policing Strategy 2021-25", Metropolitan Police Service,
June 2021(4) Toronto Police (5] Illinois Association of Chiefs of Police



The market potential 1Is massive

Assuming mid to large law enforcement agencies and enterprises
apply full digital transformation in investigations

2023 TAM by Customer 2023 TAM by Domain

W Federal mState & Local ™ Private Sector m Collect & Review M Analytics, Processing & Management

$13.2 $13.2

BILLION BILLION |

Sources: Cellebrite proprietary research 2020, ComplexDiscovery, Homeland Security Research 2021
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A world-class customer base

Federal

100+

North American
Federal Accounts

15/15

U.S Cabinet Executive
Departments

27/27

Member E.U.
National Police

e

O

5] State & Local

ﬁ—ﬂ Enterprise

2800+

North American State
and Local Accounts

50/50

U.S. States

20/20

Police Departments in the
20 Largest U.S. Cities

13/20

Police Departments in the
20 Largest European Cities

68/100

of Fortune 100

7/10 9/10

of Top 10 Pharma of Top 10

Companies Accounting Firms
of Top 10 U.S. of Top 10 U.S.

Software Companies Commercial Banks

6/10

of Top 10
Telecom Companies

Based on FY2021 data. Sources: Fortune, Wikipedia, big4daccountingfirms.org. Largest cities refers to population.
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Well-positioned to increase wallet share within existing
public sector accounts

1 MILLION

(O, INVESTIGATORS

(10]1]

ANALYSTS




Organic growth vectors across our offering

Drive private sector

ereesed LY threugh Drive license growth Drive license growth Drive L|cens§ growth ot el new
. : through broader through broader through adding data :
subscriptions and flexible : N : customers, and adoption
. adoption by analysts to adoption in the field for sources and Advanced :
consumption models : : of Enterprise-grade
expedite outcomes triage purposes Access

solutions

15 4.



Focused GTM strategy drives strong RO|

Dedicated Account
Executives, with
Technical Account
Experts

Sales Directors &
Technical Pre-sales

Sales Managers/Inside Sales

Dedicated
Global Account
Exec. with TAE

Regional Account
Managers

Inside Sales




Proven land-and-expand upsell motion

Tier 1:
European
National Police

Tier 2:

ARR ARR
~1 1 X Growth 40 ~6x Growth

State Police

$892K

S245K
44K
S87K S
e I
2020 2021 2020 2021

92 of the largest 100 customers in 2021 were using 4
solutions or more, compared with 62 of them in 2020 Py



Best-in-class retention driven by upsell and cross-sell

Recurring revenue net dollar- ¢ Deals > $500K
based retention rate (NRR]

30

148%

142% 142%
0
i 140% 139%
. 137%
128% | I

Q120 Q220 Q320 Q420 Q121 Q221 Q321 Q421 Q120 Q220 Q320 Q420 Q121 Q221 Q321 Q421




Fragmented market provides opportunities
for inorganic growth

5 0
Ok

{ —> >
TAM Portfolio Customer

Expansion Enhancements Acquisition



Summary

Uniquely positioned to transform investigations to the digital age, offering a mission critical end-to-
end digital intelligence platform

The undisputed market leader in digital intelligence, deeply entrenched within a world-class
customer base of ~6,900

Addressing a large TAM, which is at an inflection point, with increased and accelerating investment in
technology

Set to increase wallet share within existing public sector accounts through multiple
growth drivers, resulting best-in-class retention rate driven by upsell and cross-sell

Fragmented competitive landscape provides opportunities for inorganic growth

20 %-
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Financial highlights

Best-in-class retention, strong growth, high profitability

37% 26%  $246M

ARR Growth - Dec 21 Revenue Growth - FY "21 Total Revenue - FY 21

137% 19.5% 82.7%

Net Retentionigid j. EBITDA Margin - FY ‘21 Gross Margin - FY 21

Note: non-GAAP metrics and key performance indicators defined in the appendix.



Y/Y

Track record of revenue growth

40 37

Revenue ($M]

Q119 Q219 Q319 Q419 Q120 Q2 20 Q3 20

16% 0% 9% 34% (3%) 22% 25%

Q4 20

12%

Q121 Q2 21

38% 30%

Q3 21

24%

Q4 21

19%

23 4.7



Revenue growth driven by subscription

I Professional services

M Total subscriptions M Perpetual license and other ® Professional services m Perpetual license and other
100% B Total subscription 67.9
90% /
o
80% 1 9 /0
Total Revenue
70%
60%
50%
40% /
30% o
2%
AR Total Subscription
10% S
i
00/0 T T T
Q1-20 Q2-20 Q3-20 Q4-20 Q1-21 Q2-21 Q3-21 Q4-21 Q4-20 Q4-21




Sustainable Annual Recurring Revenue growth

% Total ARR Growth (Y/Y)

96 109

ARR ($M)

Mar-19 Jun-19 Sep-19 Dec-19 Mar-20 Jun-20 Sep-20 Dec-20 Mar-21 Jun-21

27% 23% 21% 28% 26% 37% 46% 49% D3% 46%

Sep-21

42%

187

Dec-21

37%

et
25 4



Revenue by solution

W Collect & Review M Investigative Analytics & Management

2021

Revenue

M Services

% £



ARR growth driven by expansion

Growth % over +34% (7%) o
base ARR each ($11) 37%
year 46
+6% +3% __+2%
8

($M)

Dec-20 New Price Transition Expansion Churn licenses Dec-21
Total ARR Logo Land Increases to Term Total ARR
License



71%

Profitability

66%

Operating
expenses
(Non-GAAP, $M)
and % of sales

Q120 Q2 20 Q3 20 Q4 20 Q1 27 Q2 21 Q3 21 Q4 21

0,
26.1% 22.8%

Adj. EBITDA ($M)
and margin

Q120 Q2 20 Q3 20 Q4 20 Q1 21 Q2 21 Q3 21 Q4 21 28 & .



Financlal forecast

2022E

ARR $250-265M
ARR Growth 34-42%
Revenue $285-300M
Revenue Growth 16-22%
Gross Margin 80-82%
Adjusted EBITDA $39-44M

Adjusted EBITDA Margin

13-15%

29 §.-
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Appendix: case studies

Click on title to read stories and watch videos

A 4
vy
GCTC

Jefferson Parish Seattle Brazil Federal Gulf Coast
Sheriff’s Office PD ICAC Police Technoloqy Center

n‘l

o~
DN
--

[ SEATTLE

1 VT

POLICE



https://cellebrite.com/en/how-digital-transformation-made-this-agency-a-model-for-solving-modern-crimes/
https://cellebrite.com/en/the-power-of-a-calling-seattle-pd-icac-unit-puts-digital-intelligence-to-work-to-stop-crimes-against-children/
https://cellebrite.com/en/millions-in-assets-seized-as-brazils-federal-police-turn-their-attention-to-taking-down-drug-smuggling-kingpins/
https://cellebrite.com/en/how-digital-transformation-made-this-agency-a-model-for-solving-modern-crimes/
https://cellebrite.com/en/the-power-of-a-calling-seattle-pd-icac-unit-puts-digital-intelligence-to-work-to-stop-crimes-against-children/
https://cellebrite.com/en/millions-in-assets-seized-as-brazils-federal-police-turn-their-attention-to-taking-down-drug-smuggling-kingpins/
https://cellebrite.com/en/gulf-coast-technology-center-an-intelligence-driven-law-enforcement-program-keeping-officers-and-communities-safe/
https://cellebrite.com/en/gulf-coast-technology-center-an-intelligence-driven-law-enforcement-program-keeping-officers-and-communities-safe/

Appendix: Unique position in a fragmented competitive
landscape

i7" Cellebrite

exrerro
@ ACCESS

MSAB )1l @ motorola

opentext- MAGNET
GUIDA Hl; B {5

A AXON
BABEL(S) STREET

E GRAYSHIFT

NICE

Investigative Portfolio Scope

Addressable Investigative Audience

33 .



[Llustration: Well-positioned to increase wallet share
within existing public sector accounts

From 40K Forensic Examiners to 1M Investigators Globally

Chief of Police

l I l l l |
: Management Internal Affairs Accreditation/Polic L : Public Information
Legal Advisor Servi gern : / y City Liaison Officer .
ervices Director Captain Manager Officer
‘ |
: . : Asst. Chief of
Asst. Chief of Asst. Chief of Operations Investiaations Bureau
Administration Bureau Bureau 9
l ] : Narcotics/Vice
Administration Administration Criminal Investigations
Deputy Chief Deputy Chief Emergency Administration Investigations Deputy Chief
| Response Depujy Chief Deputy Chief Organized —
o Human 1 i — i 1 Crime Unit X0 NVID Cpt.
raining Cpt. Resources . Patrol Crime : Cpt.
coilie 1| xocpt. District Reduction | | ©3nd Unit I s —
— Pt Cpts. x5 Unit Cpt. Pt ICAC HSI Task Force
Recruiting MetroCom Cpt [ ’_I
pt. | Property
Theft/Burgl
Administration F.T.0. Program CrimeURsi?uction ey eft/Burglary JT Task Force DEA Task Force
Cpt. MetroCom _ —— Family Violence Narcotics Evidence
o e DlreSFfe_d Patrol | Shift 2 Crime Analysis Custodians
- icers
| Fleet 4 Video Tech | Radio Tech == —— Robbery/Homicide Asset Eorfeiture
Bike Unit | 2afe streets Sex Offender Unit
Shift2  — Mot Task Force
% Impound | ‘ e Auto Theft/Burgl
AUl e urglar
‘ Crime = K9 Unit oo Polygraph Team |
%Parking Control| Wreckers Prevention
|| Special | = - ]
4| Taxi Inspector | Investigations Financial Crime Teamn 2

Source: City of Corpus Christi, Texas



Definitions

1. Annual Recurring Revenue: Annual recurring revenue ["ARR"] is defined as the annualized value of active
term-based subscription license contracts and maintenance contracts related to perpetual licenses in effect at
the end of that period. Subscription license contracts and maintenance contracts for perpetual licenses are
annualized by multiplying the revenue of the last month of the period by 12.

2. Subscription Revenue: |s defined as revenue from recurring, term-based license contracts and ongoing
services related to core offerings. Subscription revenue is recognized ratably over the subscription term with a
portion of revenue, related to the term-based license, recognized upfront.

3. Net Retention: Dollar-based net retention rate is calculated by dividing customer recurring revenue by base
revenue. We define base revenue as recurring revenue we recognized from all customers with a valid license at
the last quarter of the previous year period, during the four quarters ended one year prior to the date of
measurement. We define our customer revenue as the recurring revenue we recognized during the four
quarters ended on the date of measurement from the same customer base included in our measure of base
revenue, including recurring revenue resulting from additional sales to those customers.

4. Gross Retention: Gross revenue retention is calculated by dividing customer revenue excluding upsells by base
revenue. We define base revenue as revenue we recognize from all customers in the last quarter of the
previous year period, during the four quarters ended one year prior to the date of measurement. We define
customer revenue excluding upsells as the revenue we recognize during the four quarters ended on the date of
measurement from the same customer base included in our measure of base revenue, excluding upsells /
cross-sells. The measure captures the weighted average dollar loss versus 100% from the customer base.



